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This comprehensive customs valuation training program provides in-depth knowledge of the concepts of valuation
and various valuation methods used in customs procedures. Focused on the transaction value method, this course
offers a structured approach to understanding customs valuation rules and applying customs valuation principles
effectively in real-world situations. Participants will gain insights into the Agreement on Customs Valuation, the
importance of customs valuation, and how international bodies such as the WTO and WCO play a key role in
shaping these rules. With this understanding, you will be equipped to apply transaction value analysis in your daily
operations, ensuring compliance and efficiency in valuation practices.

By the end of this course, participants will be able to:

e Understand the principles of customs valuation, including the second and third valuation methods.

e Master the principles set out in Article 4 of the Agreement on Customs Valuation.

e Apply the valuation method described in Article 5 of the Agreement accurately.

e Understand and apply the method described in Article 6 of the Agreement.

¢ Utilize the fallback method of valuation and understand when to apply it.

¢ Navigate and apply the general rules relating to Articles 9 to 17 of the Agreement.

e Gain knowledge of the role of the WTO Valuation Committee and the WCO Technical Committee on
Customs Valuation in enforcing these rules.

¢ Understand and interpret the customs valuation rules, custom valuation rulings, and decisions made by the
WTO Committee on Customs Valuation.

e Introduction to Customs Valuation: Understanding its importance in global trade and its impact on cross-
border transactions.
e Customs Valuation Methods: Overview of the primary customs valuation methods.
e Transaction Value Method: Focus on the transaction value method as the primary method for customs
valuation.
o Key components of transaction value: The role of price paid or payable, and related costs.

e The Valuation Method Under Article 4: Introduction to Article 4 of the Agreement on Customs Valuation.
* Practical Application of Article 4: Case studies and discussions on how to apply Articler4 teensure
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consistency in customs valuation.
* Challenges in Applying Article 4: Common challenges faced and how to address them.

¢ Mastering Article 5: In-depth exploration of Article 5, focusing on alternative valuation methods.

¢ Understanding Article 6: Explanation of Article 60s provisions and practical situations where it should be
applied.

* Fallback Method of Valuation: Introduction to the fallback method outlined in Article 7, when and how to use
it.

¢ General Rules of Articles 9 to 17: Understanding how these rules impact customs valuation.

* Role of the WTO Valuation Committee: Overview of the WTO Valuation Committee’s role in ensuring
consistent customs valuation practices across member states.

* The Role of WCO in Customs Valuation: How the WCQIs guidelines help customs authorities worldwide in
applying valuation methods.

e Case Study: Total Transaction Value Calculation: Practical workshop to calculate total transaction value
using the transaction value method.

e Custom Valuation Rulings and Case Law: Understanding how custom valuation rulings provide clarity and
guidance.

e Wrap-Up & Questions: Review of key concepts and addressing participant questions.

e Gain a deep understanding of customs valuation and the practical application of the transaction value
method.

¢ | earn to accurately apply valuation methods in Article 4, Article 5, and Article 6 of the Agreement on
Customs Valuation.

¢ Master how to calculate average transaction value and handle high-value transactions effectively.

¢ Understand the role of international bodies like the WTO and WCO in shaping customs valuation rules.

* Improve your ability to handle transaction value analysis, ensuring compliance and efficiency in customs
operations.

e Learn to utilize custom valuation rulings for accurate and compliant import/export practices.

The customs valuation process is a critical part of international trade, and this training ensures you have the
knowledge and tools to navigate complex valuation concepts and methods. By learning to apply the transaction
value method, including customs transaction value calculations, and understanding the framework provided by the
Agreement on Customs Valuation, you will enhance your ability to ensure compliance, improve accuracy, and
optimize customs-related operations. Whether you're new to customs valuation or looking to deepen your
knowledge, this course offers the essential skills and insights needed to succeed in todayls global trade
environment.

JK Traininig

Head Office: +44 7480 775 526
Email: Sales@blackbird-training.com
Website: www.blackbird-training.com



(®)

MANNAI

&33!

Blackbird Training Clients

GAC |

3L/

CK
FOR RAI

Booking.com

I
N

N

2

CORPORATION UNE FILIALE D’ £GA oxFAM
MANNA| Trading Alurmina Corporation Bookingcom Oxfam GB International
Company WLL, Gui Netherlands Organization,
Qatar uinea Yemen

WS

1 Petromon Oil Liry

ngerln

5

Reierve Bank of
Malawi,
Malawi

e
BPKH

Badan Pengelola
Keuangan Haji

ed

Nigeria

A
N

BADAN PENGELOLA
KEUANGAN Haiji
Indonesia

‘Nor‘th il

Company

North Oil company,

NATO
Italy

P egers
daibagll aleliall
(il
National industries
Group (Holding),
Kuwait

EZEDC

LTy DrTmToN Comtraa

EKO Electricity

Head Office: +44 7480 775 526
Email: Sales@blackbird-training.com
Website: www.blackbird-training.com

o

Qatar Foundation

O

Capital Markets Authority
i g

Capital Markets
Authority,
Kuwait

< kFAs

._,altJ\rongiJ\wé.&

Kaswait Foundation for the Advancement

Qatar Foundation,
Qatar

Ministry of Interior
Kingdom of Saudi Arabia

Ministry of Interior,

ENI CORPORATE
UNIVERSITY,
Italy

Hamad Medical
Corporation,
Qatar

O

BROADBAND
el glhilla glosl

Oman Broadband

AFRICAN UNION ADVISORY
BOARD ON CORRUPTION,

Tanzania

Mabruk Oil Company

Libya

i

UsSAID

Satan ciiy
GULF BANK

Gulf Bank
Kuwait

Pakistan

@

UNITED NATIONS

UM,

KFAS

Kuwait

f N £ LS Busgantt AS AN
b Saudi Electricity Company

Saudi Electricity
Company,
KSA

e e WS 50 Al Tyt
‘General Organization for Social Insurance

General OCrganization for
Social Insurance
KSA

TC

agaull Sullaidl

STC Solutions,
KSA

abet - Lyl agkanii dish
AMTHOAITY FOR ELECTRCTY REGULATION, OMAN

Authority for

UK Traininig



https://blackbird-training.com

&3

3IRD

TRAINING
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Management & Leadership
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Artificial Intelligence (Al)
Sustainability, ESG & Corporate Responsibility
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Hospital Management

Public Sector
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Oil & Gas Engineering
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